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The Purpose 

 The purpose of this website is to provide a small educational sample of the issues that can affect a 
home mortgage approval. It represents only an overview of the processing and underwriting functions 
of a home mortgage.  It is not intended to serve as a standalone tool that can turn an inexperienced home 
buyer into a seasoned mortgage loan officer. Doing so would surely complicate a loan approval. Further, 
this information is provided to give you, the mortgage loan applicant, an “ace-in-the-hole” while you are 
playing the loan-approval game with your lender.  

 Terry Donovan has vast educational and on-the-job mortgage experience during his 30 years at the 
front lines in the industry as a loan officer, territorial bank mortgage sales manager, mortgage broker, 
RTC/FDIC government underwriter, and much more. If you line up all of his successes in this field, you 
will have to look long and hard to find any loan officer with credentials that even come close to his.  

 For his detailed professional experience in the mortgage industry, just click on the PDF of his 
revealing treatise “Mortganomics, A Critical Examination of Mortgage Lending Practices, Pricing, and 
Predatory Abuses” and scroll down to page three. There you will find a thorough synopsis of his 
educational and professional achievements in the mortgage industry through the years. 

 Unlike the vast majority of educational websites that are written in cold text book styles, he has 
opted to write the content of this website primarily in a “first person narrative” format as you will see. 
He believes this format provides a more interesting style for the reader. And, he has tried to add a measure 
of humor for the readers by adding topic appropriate cartoons to each page header in this website. 
 

The Philosophy 

 The philosophy behind my counseling is one of quiet advocacy. Some people choose to scream 
about their beliefs in public. I choose to help my clients confidentially with their financing needs and 
when we see a lender doing something out of the ordinary they, as the borrower, will have the option of 
taking steps to correct the situation with my private advice including contacting the loan officer’s 
territorial sales manager if necessary. In this way the borrower can exert the greatest amount of influence 
over the financing and capture the best rate and terms. “Advocacy and Assertiveness” will rule the day. 

 

Yikes! Mr. Donovan       

still wants more 

stuff from us! 



 We don’t rely on individual retail lender underwriting rules because they can vary widely from 
lender to lender. The criteria we use for conventional loans are those of Fannie Mae (the Federal National 
Mortgage Association) and Freddie Mac (the Federal Home Loan Mortgage Corporation). We rely 
exclusively on those two government sponsored enterprises (GSEs) because they are the ones that buy 
as much as 85% of all the loans originated by banks and mortgage companies – so they make the rules 
and requirements that all the lenders go by. All major lenders rely on their underwriting guidelines. 
 

The Procedure 

 I can assure you that that unless you have a 750+ credit score, very little debt, many years on the 
same job, and an 80% LTV (81% requires PMI) or less, you are subject to extra scrutiny by many 
underwriters. As such, you need to be prepared for any surprises that can complicate your loan being 
approved. And that is another reason why you need ongoing advice from a seasoned pro like me. So, if 
you’d like to work together on your home loan, here’s what you should do first to get the ball rolling: 

1. Send me an email briefly explaining what type of financing is needed. Are you buying a house, 
 refinancing, looking for a fixed rate instead of your ARM? What loan amount you will need? 
 Have you applied anywhere yet for your loan? Just give me as much information as you can. 

2. After I review your email, I’ll ask you to complete the loan information form on my website. 

3. Fill out the information sheet and email it back to me. With a little bit of practice positioning the 
 cursor in the correct position, you’ll be able to type all of your answers right on the form. When 
 complete, save it using your name and return it to me at terrydonovan1@yahoo.com. 

4. I’ll review your information and if it seems that you would probably qualify for financing, it will 
 be time to pay your consulting fee. There are a few alternatives and you can find them explained in 
 detail at the Counseling Payments PDF on the opening page of this website. 

5. If you’re not sure of your credit quality or how much of your income can be qualified, you might 
 want to start with our basic counseling fee for $195.00 which includes a credit report and income 
 evaluation. Remember, you need to obtain your own TransUnion, Equifax, and Experian credit 
 reports. Then, if everything looks good, you can submit the additional $200.00 to begin the 
 comprehensive counseling phase and start thinking about your new home. 

 

The Choice 

 I have presented far more information on this website than you will find elsewhere. You can try to 
absorb it all or you can make the smart choice and turn your home financing issues over to me. Don’t let 
yourself get into a mortgage knowledge sink hole for the small price of $395.00. Forget about trying to 
play loan officer and let’s focus on what’s important - getting you a great new home loan. 

  


